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Legal basis for preparation of contracts 

 

Objectives 

 Achieve legal drafting the terms of the written contract. 
 Understand potential problems during contract execution and forecast to avoid them. 
 Accommodate the conditions and procedures for arbitration in domestic and international 

contracts. 
 Provide the participants with the basics and skills of the mechanisms of preparing the contractual 

documents, the conditions and specifications, the method of determining the requirements and the 

list of prerequisites to be included in the tender documents and contracts in the pre-contract stage. 
 Define the participants of the most important contractual problems in case the conditions are 

ignored or prepared in a non-professional manner (Red Signals) 

Who Should Attend? 

 Contract staff 

 Managers 

 Counselors 

 Professionals responsible for contract execution and contractual claims 

  Seminar Outline 

DAY 1 

 Definition of the contract and its components. 
 Contract types. 
 Conclude contracts and requirements due the wording. 
 Stages and procedures of the contract and its requirements. 
 Negotiate the conclusion of contracts. 
 Skills of understanding and predicting potential problems in the operational stages of contracting. 
 Pre-and post-contract considerations and core issues to be considered. 
 Contracting and contracting skills and contract drafting skills according to its objectives "Models 

for Months of Contracts". 
 Implementation stage and problems. 
 Rights and obligations of the parties to the contract. 
 Arbitration, terms and procedures. 
 Recourse to the judiciary. 
 Legal principles and provisions that govern international contracts. 
 Stages of preparing the conditions and specifications and tender documents 
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DAY 2 

 Administrative terms. 
 Financial terms. 
 Legal terms. 
 Applied Lab 

  

DAY 3 

 The reader to understand the nature and needs. 
 Prepare the message structure. 
 Formulation composition heart of the matter. 
 Formulation of the seal. 
 Applied Lab. 

  

DAY 4 

 Training in translating different versions of commercial sales contracts. 
 Training in different forms of commercial agency contracts and commission agency. 
 Training in translation of different forms of contracts for commercial companies. 
 Training on translation of supply contracts. 
 Training in translating different versions of subcontract contract 

  

DAY 5 

 How to benefit from the list of suppliers and customers of the department in the preparation stage. 
 List What You Should Do / Do Not Do 
 Participants divided into working groups to prepare the requirements and specifications . 
 Presentation of the practical situation of the conditions and specifications before the tender and 

contracting. 
 Follow-up stages of preparation according to standard steps with teams. 
 Set up common mistakes list in Most Common Mistakes. 
 Best contractual practices in the preparation of best practices. 
 Provide standard report stage .. 
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